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Sales positions are open.  If you are interested in a position with Supplies Network as a sales representative or a sales assistant, email your resume to WashingtonL@dmi-stl.com

Great Sales Opportunity with Supplies Network

· Full-time position
· Excellent compensation and full benefits package

· Limited travel

· EEO M/F/D/V
· Great growth potential!

A Wholesaler of IT Supplies, Headquartered in the St. Louis Area
· As a national wholesale company, we distribute IT supplies, equipment and accessories to independent resellers who sell to end users in the private and public sector.  We represent some of the biggest names in the industry, such as HP, IBM, and Xerox, to name a few. Sales have grown more than 20% each year for the past five years. We are once again looking to expand our sales force.
· Supplies Network is located on the western outskirts of St. Louis in St. Charles.  The company’s headquarters building is in a beautiful new building in the scenic Missouri Research Park at I-64/Hwy. 40 and 94.  

Business-to-Business, Relationship Selling

· Most contact and communication with our customers is handled over the phone. Our salespeople travel only occasionally to special industry and customer meetings. 
· Sales Representatives sell and service their defined territory with a great support team on hand to back them up. This is not dialing for dollars, telemarketing or taking endless inbound calls. It’s all about building trust and developing relationships with business owners; talking business and how to grow it with your customers; and, earning an excellent income when you apply your talents. 

Job Requirements

· Bachelors Degree or minimum 3 years work experience preferably within a sales or high customer service environment.

· Strong business acumen.

· Excellent computer skills. 

· Communication skills, enthusiasm, discipline, and ability to work in a fast-paced environment.


Please provide work and salary history to WashingtonL@dmi-stl.com.










